




LOKIMO AI

On demand Data Scientist for real 

estate professionnals

Understand territory better



Time-

constrained 

decision to 

get deal

Problem

Consults dozens of 

websites for hours

Analyzes the data, 

tries to 

understand its 

dynamics, takes 

weeks to make 

hypotheses 

Real estate 

ads platform

Real estate 

developer 

platform

City's 

website

...

Takes days to 

produce reports 

Terence is a real estate developer / wealth manager / investor who needs to 

understand a zone's market before taking decisions



Solution
Lokimo acts as a virtual “on demand” Data Scientist to help real 

estate professionals make better market analysis and smarter 

decisions in seconds

One click

Gets and produces data

Analyses data

Makes comprehensive and 

advanced reports
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Search high 

potential zones 

Matching your criteria

Use Case

I want a zone in Seine-Saint-Denis where 

the student population is high, near 

upcoming transports and where prices are 

predicted to rise
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Visualize and 

cross

100+ data

Use Case

Real estate ads, real estate programs, 

constructions, point of interests and more 

are constantly being aggregated, analyzed 

and updated in the background
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Get unique insights 

Using proprietary AIs

Use Case

Millions of data are automatically analyzed 

to discover areas of high potential and avoid 

risky ones



4

Export 

personnalized

report

Matching your template

Use Case

Choose the data you want in your report 

and get automatically generated graphs and 

texts in PDF or PowerPoint



French Market Size 

Wealth ManagersReal Estate DevelopersAnalysts Investors

105 M€ 

Target Market

405 M€ 

TAM

Target Market = 105 millions € / 

year



Business Model

• Socio-eco data

• Data by neighborhood

• Zone combinations

• Sales Explorer

• PLU Explorer

Pro

• All data

• Predictive artificial intelligence

• Generating reports

• Sales Explorer

• Advanced search

• Company's graphic chart

• Custom designed reports

• API

• Integration of own data

• Data export

Freemium Entreprise

Free forever 50 € / month / user Custom



Growth

Number of monthly active users

Septembre Octobre Novembre Décembre Janvier            Février Mars

500

750

1 000

1560 freemium 

subscriptions

12 pro plans

90 of their analysts using the 

platform



Competition

Real estate data consulting 

platform

Data for brokers /  

individual

Use of AI with focus on 

goods (valuation, 

estimation)

Use of AI with focus on 

zone (evolution of a zone)

Gives maximum degrees of 

freedom to user

Lokimo focuses on macroeconomic analysis, giving users maximum degree of 

freedom to create unlimited analysis possibilities.



Binta Gamassa - CTO
Engineering degree from EPITA 

Paris and Ewha Women University 

South Korea.

Specialized in data engineering. In 

her free time, Binta has been 

teaching programming and dancing 

modern jazz.

Martin Noël - CEO
Engineering degree from 

EPITA Paris and Stellenbosch 

University South Africa.

In his free time, he has  been 

organizing festivals and 

making music. 

The Team



September 2021

Entering of a third business co-founder

March 2022

5 more corporations on 

company plan + entering of 2 

Data Engineers

November 2021

3rd version: Major update of our 

predictive AI and smart data

October 2021

Entering of 2 IT developers, 2 

business developers

1

2

3

4

Roadmap

5
May 2022

500 clients on pro plan



Ask

contact@lokimo.ai

500 000 €

Martin Noël

Binta Gamassa

• Human Resources

• Product Development

• Marketing & Acquisition

• Admin & Legal

250 000€ from VCs - 250 000€  from French Tech Seed

https://www.linkedin.com/in/martin-no%C3%ABl/
https://www.linkedin.com/in/binta-gamassa/


Florent Garcia-Arenas

Responsable études VINCI Immobilier

Catherine Hamon

Directeur résidentiel CBRE Valuation

Benoit Morel-Lab

Directeur du numérique Dynacité

Testimonials

Lokimo enables me to save a substantial amount 

of time producing my studies.

Lokimo allows us to save time in the research 

and a more detailed analysis of the market by 

the expert.

Lokimo allow us to make faster and more 

comprehensive market analysis.

Link to case study
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Carbon assessment
for construction made 

easy through AI
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The construction sector is not ready to 
efficiently tackle the carbon assessment

of tens of thousands of projects

Regulation Reporting

Clients



21

days hoursto

Automation means going from
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Work directly from your raw quantitative spreadsheets
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Import your non-structured data
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Let our seamless process take over

Béton B3 105 m3 Béton (hors armatures) pour poutre C25/C30 XC… C 22354
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Know if your building is compliant with the regulation
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Big Corporates Engineering Offices

Using SustainEcho for their reporting and 
then to perform regulatory LCAs

Using SustainEcho to optimize their
workflow
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Initial market in France

Adressable market in France

Total market in Europe

• LCA experts

• Commercial and metering engineers
• Site supervisors
• Project owners
• Earthwork companies

• per user per month
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In K€ 2021 2022 2023 2024 2025

Paid subscribers 45 876 2 275 6 403 13 143

ARR (At the end of period) 80 1 686 7 318 19 410 43 030

ARR Growth % 2008% 334% 165% 122%

Revenue 80 1 686 7 318 19 410 43 030

COGS 2 277 856 2 011 3 465

Gross Profit 78 1 409 6 462 17 399 39 565

Gross Margin % 98% 84% 88% 90% 92%

Operating Expenses 162 2 131 6 564 15 454 32 068

EBITDA -84 -722 -102 1 945 7 497

EBITDA Margin % -104% -43% -1% 10% 17%

Headcount 6 41 110 237 482

Avg Rev/Empl (Annual) 13 41 67 82 89

Investment and financing 200 1 500 5 000

Cash (At the End of Period) 97 273 4 000 2 800 2 800
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User-friendliness

Time needed to perform 
an LCA – AI based
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Paul Lieberherr Anatole Parre Antoine Oustry

• EMLyon Business School
• Strategy consulting for BNP Paribas
• Sales, Finance and partnerships
• CEO

• Ecole des Ponts
• Machine Learning at Criteo
• Technique
• CTO

• Polytechnique and Ecole des Ponts
• Previous data scientist at the ECB
• Scientific advisor
• PhD student

Cyrille Geffray
Ex-CEO of Smart
Led his previous
company to 50M ARR

Liva Ralaivola
Head of the Criteo 
Artificial Intelligence 
laboratory

Advisors
Isabelle Spiegel
Head of 
Environnement at 
Vinci Group
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• To commercialize in France for the RE2020

• To build the features to reach the non-experts / 
project owners segments



32
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Target Market in France

• LCA experts (building companies
& engineering offices)

Commercialisation in September 2021

• RE2020 certification

• Spreadsheet processing

• Matching

• Agregation
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TAM in France

Target in 2022-2023

• Quantitative generation

• Earthwork methodolgy implemented

• Commercial and metering engineers
• Site supervisors
• Project owners
• Earthwork companies
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TAM in Europe

Target in 2024

• Different languages processing

• International certifications

• LCA experts
• Project owners
• Operationals
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Year 2021 Year 2022 Year 2023 Year 2024 Year 2025
Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4

Commercialisation

France

Europe

World

Product

Certification

MVP

V1

V2

V3

Optimization

Agregation + Different languages + Quantitives generation + Earthwork

Marketplace

ML Improvment

Targets

Construction corp + 
Engineering offices

Public & private
project owners

Earthwork

Spreadsheet processing + matching

Non-experts
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Year 1 Year 2 Year 3 Year 4 Year 5
Revenue 80 785 € 1686 398 € 7318 219 € 19418 063 € 43034 625 € 

Net income -74 441 € -946 763 € -901 109 € 665 106 € 2877 739 € 

-5000 000 € 

- € 

5000 000 € 

10000 000 € 

15000 000 € 

20000 000 € 

25000 000 € 

30000 000 € 

35000 000 € 

40000 000 € 

45000 000 € 

50000 000 € 

SEED : 1,5M

SERIE A : 5M

45 users 875 users 2275 users 6400 users 13000 users
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A1 A2 A3 A4 A5

Acq costs
(in K€)

60 1 046 3 610 9 545 2 095

Clients acq 45 831 1444 4959 8184

CAC 1331 1259 2500 1925 2560

CLV : CAC 9,3 9,8 5 6,4 4,8

Payback
period

3,9 3,6 7,2 5,6 7,4

CLV = 12,4k €

• 36 months in avg

• 345€





Leonard Demo Day May 27th 2021

We are a B2B marketplace for aggregates



CONTEXT 

Bringing Construction into the digital age

99.9%
Companies

80%
of the Value

1.5%
Revenue invested in 

Technology

55% 
less than other industries

35%
of construction 

professionals time

14 h 
on non-productive 

activities

Fragmentation Digitization Efficiency



CONTEXT

Industry 
problems



Mission Statement

Our Mission

Enterprise solution to drive a more efficient 
and sustainable construction industry.



SOLUTION

Rockease : B2B digital solution to seamlessly order aggregates 
efficiently for all your sites

Save time Reduce cost Automate workflows



PRODUCT

One Stop Shop for aggregates supply

Fully Digital

Order, deliver, track and 
invoice

Best prices at fingertips

Superior customer experience 
and support 



MARKET

Market Size

3Bn Tons
of aggregates produced 

per year by 26000 
quarries

Serviceable market

€12 Billion 
Infrastructure aggregates EU

Market Opportunity

€1,8 Billion
15% Market Share 

Total Market

€500 Billion Globally
€30 Billion Europe



BUSINESS MODEL

Our revenue stream

€1.8 Billion x 5%    =    €90 Million revenue

SaaS Additional Revenue
Subscription Model for advanced features such as dispatch 
management and data insights

Marketplace Model
5% take rate

+



BENCHMARK

Competition

Single supplier Multiple 
suppliers

Complete 
Network

€14 M raised in 2020

$100M raised in 2021

YCombinator W20

Incomplete 
Network 



GO TO MARKET

Strategy

Empowering 
decision making 

Deploying digital tools to connect to 
new markets

Increased Gains in time and 
revenue

“Reinforce the relationships by reduce existing friction”

Supply Tool Market



Planning

Achievements so far...

Market Validation Customers FundingProduct Launch

€300k 



TEAM

Meet our Team

Combining Industry expertise, proven 
track record and vision to succeed

Benjamin Hugonet
VP Sales Ubble

Angel investor

Robert Thiel
Ex Caterpillar Global Key 

account Director,
Angel investor

Hamid Lavasani
Current Global GM SEM 

Machinery

Kjeld Jespersen
Head of Digital Liebherr

Benjamin Benharrosh
Delair founder

Terence Thiel
Co-Founder

Guillaume Richer
Co-Founder Co-Founder

CTO

Fabien Blanc-Paques
Product Lead Google X
Delta Drone founder



Planning

Vision “Amazon of Construction”

SME orders
Marketplace

Value Added 
Services

“Insights”

Large orders 
ERP integration

Offering
“Expanded”

Expansion
“New Markets”

The Digital construction marketplace. 



Financials

Financial forecast

Average Take Rate
5%

Average Order Value
5 000 €

Seed Round
4 M€



Let’s Rock and Roll !





“It’s like a Project Hub for construction” 

Bernard – Project Architect at JEAN NOUVEL









2010-2013
Design School
Barcelona

2013-2014
Interior Design
Houston

2014 - 2016
Retail Design
France & Spain

2016 - 2019
Workplace Architecture
San Francisco 
& Paris



FAMILY 
BUSINESS 

RUNNING FOR 
50 YEARS

ALMOST 
BANKRUPTED

ISSUES DURING 
CONSTRUCTION 

MISCOMUNICATION 
DURING THE DESIGN 

PROCESS



DELAYS IN 
COORDINATION

UNEXPECTED DESIGN 
CHANGES

LARGE 
ARCHITECTURAL 

FIRM IN SAN 
FRANCISCO

INITIAL BUDGET 
DOUBLED



THIS IS A DEEPLY EMBEDED AND GLOBAL
PROBLEM…





Project

Management

Client
External External

Designers, 
Architects, artisans, 

vendors

PROJECT MANAGEMENT FOR SMB 
ARCHITECTURAL FIRMS TODAY



CRM INDUSTRY

Large Enterprise

Tailored to field

SMB 

Tailored to field

Easy to implement 
and use

Flexible

Small Businesses

Generic

Easy to implement 
and use



ARCHITECURE INDUSTRY

Large Enterprise

Tailored to field

SMB 

Tailored to field

Easy to implement 
and use

Flexible

Small Businesses

Generic

Easy to implement 
and use



OUR SOLUTION

A SAAS THAT UNIFIES COMMUNICATIONS, 
MILESTONES AND FETCHES EXTERNAL DATA IN 

ONE SIMPLE ENVIRONMENT





OUT OF 650 PEOPLE CONTACTED

100 MARKET DISCOVERY INTERVIEWS

50% TURNED INTO BETA TESTERS

BETA VERSION MARKET FEEDBACK





FRANCE & US

= 

800M€ revenue

1.200.000 Potential Users

200.000 Potential Clients

ARCHITECTS BUSINESS MODEL & MARKET SIZE

SaaS

Freemium up to 1 project

€300/m up to 5 users

+29€/m/additional user



ARCHITECTS AREN’T THE ONLY ONES 
CARRYING DESIGN RISKS…



DESIGN-BID-BUILD

DESIGN TEAM

Architects & 

Engineers

Builders 

& 

Contractors

100% DESIGN

OWNER



PROGRESSIVE-DESIGN-BUILD

Builders 

& 

Contractors

50-75% DESIGN

OWNER

25-50% DESIGN

DESIGN TEAM

Architects & 

Engineers



DESIGN-BUILD

Builders 

& 

Contractors

OWNER

100% DESIGN

DESIGN TEAM

Architects & 

Engineers



ТHЕ GLОBАL СОNЅTRUСTІОN РRОЈЕСT MАNАGЕMЕNT ЅОFTWАRЕ MАRKЕT 

Architects 

& 

Engineers

Project Managers 

in Construction

Builders 

& 

Contractors

UЅ$ 1.2Bіn 2018 аnd іѕ ехресtеd tо rеасh 

UЅ$ 2.2B bу 2028 аt а САGR оf 6.2%



+1 UX Designer
+1 Developer
+1 Data Scientist

+1 Head of Sales
+1 Head of Marketing
+3 Sales

MILESTONES & FUNDING

DEV : 1 Co-Founder
+1 Product Designer
+1 Developer

S&M : 1 Co-Founder
+1 Sales

2021 2022 2023

SEED €500k SERIES A €2M

€20k €550k €2MRevenues :

Funding :

2024 2025

€6M €18M
Architects & Engineers Builders & Contractors US Market

V1 V2

+1 Product Owner
+1 Developer

+2 sales
+1 Business Analyst

Beta



+10 years in the 
Architectural Industry

Design Bachelor & Msc
Entrepreneurship

CEO

Business Development, Product 
Design & Marketing

Manon Kévin Advisors
CTO

Product Development, Data 
& Analytics

+5 years in Computer & 
Technologies

Msc Technology Sciences

Guillaume Salomon

SaaS Business 
Founder of SaaS Company

Start-up Funding and Go-to-market 
Advisor

Quentin Delas

Business Analytics & 
Marketing 

Ex Uber Head of EMEA CRM & 
Marketing

Jean-François Gallouin

Global Business Strategy 
in Innovation 
Founder of Software Company

Ex Director of Innovation at Icade



THANK YOU!

www.roomies-design.com



FINANCIALS



MILESTONES & FUNDRAISING

2021

S&M €(40K)
R&D  €(70K)
Adm €(20K)

S&M €(400K)
R&D  €(600K)
Adm €(300K)

SEED €400k SERIE A €2M

+10 CLIENTS
50 USERS

+100 CLIENTS
500 USERS

2022 2023

+500 CLIENTS
2500USERS

€250k €2M

S&M €(110K)
R&D  €(130K)
Adm €(30K)

€10k

+1500 CLIENTS
7500 USERS

2024 2025

€6M €20M



FREEMIUM

GO TO MARKET

On-line 
subscription

1 project

300€/m up to 5 users

+29€/m/additional user

On-line Demo

Unlimited 
projects/users

On-boarding

Customer Success

Project 
Management 
features

ENTREPRISE

Price on demand

On-line Demo

Unlimited 
projects/users

On-boarding

Customer Success

Project 
Management 
features

Data Migration

External Archive 



Documentation

Design

COMPETITION IN ARCHITECTURAL INDUSTRY

Accounting & 
HR

Management



FINANCIALS

New Market Opening 
(US)

Architects & Engineers

V1

SERIE A:

2m€

SEED:

500k€

Scale + Builders & Contractors

V2



FUNDING REQUEST AND USE OF FUNDS

KPIs :

Margin : 80% CAC : 3k€

Churn rate : 5% LTV/CAC ratio : 3:1

ARR growth rate : 75%

*in 000s (€)

2.5m€

2.5m€

18 months objective (500k€): We are raising 500k€ today to push 
our Beta product to the market while developing the next version 
for managers by Q4 2022



WHAT’S HAPPENING IN THE MARKET?.

CLIENT

DESIGN

Architects 
& 

Engineers

CONSTRUCTION

Project 
Managers in 
Construction

Builders & 
Contractors

DESIGN 
BUILD

Builders & 
Contractor

s

DESIGN
CONSTRUCTION



AEC specific

Non-
Collaborative

1 – DEVELOP IN HOUSE AEC COMMUNICATION AND TASK MANAGEMENT

Generic

Collaborative



AEC specific

Non-
Collaborative

2 – BRING GENERIC TOOLS INTO A COLLABORATIVE ENVIRONMENT

Generic

Collaborative



AEC specific

Non-
Collaborative

3 - TURN AEC PRODUCTS INTO KEY PARTNERS

Generic

Collaborative



AEC specific

Non-
Collaborative

4 – FETCH DESIGN DATA

Generic

Collaborative



AEC specific

Non-
Collaborative

5 – CONNECT ALL THE TOOLS TOGETHER

Generic

Collaborative





We bring more reliability and 
security to the airside of the airport 

by automatizing cargo & baggage 
handling

Pierrick Boyer
pboyer@orok.aero
+336 59 12 40 43

https://www.linkedin.com/company/orok-aero/
http://orok.aero/
mailto:pboyer@orok.aero
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Aviation faces many issues
Each one of them can become very expensive if wrongly addressed

95

Regulatory constraintsOperational constraints

Timing | 1 minute = 200€ 

Accidents | 243000/y – 9mds€/y

Traffic growth | +4%/y

Saturated 
infrastructures

CO2 footprint
75% diesel

Quality | Accepted punctuality 

97%

Regulations

A technologic disruption is needed to address 
all those challenges
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A proven need for automation

96

There will always be issues as long as there will be humans 
airside

Automation plays a vital role in the facilitation of 
international cargo

AVs offer an exciting and vital solution to many problems in 
the air transport industry

Ground-handling is one area that is ripe for automation, with 
benefits for airports around aircraft turnaround times and 
cost, especially when passenger volumes begin to increase 

later in 2021.
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We provide end-to-end automation
Both with bulk baggage and containers

97
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We are the first in the world to come with a complete 
solution

98

Supervision server, data 
collection and AI

Orokart fleet for autonomous 
transportation

Automatic unit 
load transfer 

stations

Mobile apps for 
ground-agents

Power charging 
stations
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This innovation will help aviation recover 

Less human injury thanks to 
heavy weight handling 

diminution
Operational gains, data 
tracking & logistic fluidity

99

Cost efficiency
by automating repetitive labor operations

Save up to 50% 

Traffic hazards reduction

Reduced need for space
with a fleet in permanent movement and a 

better maneuverability

Greener airport
Reduce your CO2 footprint and 

save up to 70% in electricity

Contactless journey
Also for the luggage and 
improve distancing 
between ground-agents
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We recently signed two contracts despite 
the current crisis

100

3
prototypes

2
signed contract

4
advanced prospects

2
planned trials

3
patents

2
trademarks

873k€
of funding

1
negotiation in progress
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Ground Support Equipment annual market in biggest Airports will 
be greater than 1 bn€ *

101

All 
equipments

Baggages

(AP > 8m)

Automation

2018 2038

9 bn€

21 bn€

1.7 bn€

0.7 bn€

1.3 bn€

3650+ commercial airports
In the world

* Takes into account a 5y of delay in the usual growth due to COVID
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A sustained growth

102

0% 20% 40% 60% 80% 100%

System / Hardware + Install

Maintenance annual contract

Software annual licence

BOM Labor COGS Gross Margin

Unit selling price

100k€
(recurrent / annual)

165k€
(recurrent / annual)

1,650k€
(one shot)

Customer payback: 2-4y
Lifetime period: 12y
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An experienced and complementary team

103

Founders

William Lambert

CTO

Pierrick Boyer

CEO

Experienced embedded system 
architect in regulated and secure 

environments.

Experienced project and team manager 
in international and technical 

environments.

A team of 16 people (exc. Advisory) 
Including 1 pilot

60y of cumulated experience in robotics & 
drones

16+ developed robots

Sales director

Strong experience as sales director 
in selling ground support 

equipment

Supports

Advisory board

System team
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Our funding is iterative

104

Creation
05/2018

Love Money
10/2019

Pre-seed
09/2020

Seed
09/2021

Serie A
03/2023

Serie B
03/2025

Equity 30k€ 253k€ 1m€ 5m€ TBD

Others
Loans | Grants | 

Associate  accounts

50k€ 300k€ 240k€ 900k€ 3m€ TBD

Total 80k€ 300k€ 493k€ 1.9m€ 8m€ 30m€

Market study + 
Prototyping 

(Ubikart)

Prototyping 
(Demokart)

Prototyping 
(Demokart + Shark)

Commercialisation 
+ Trials

Complete system + 
industrialisation

Mass production + 
Diversification

We want to prove with this iteration that our vehicle is accepted 

within airports and that customers are ready to buy it.



Bring your ground 
handling to the next 

level!

Pierrick Boyer
pboyer@orok.aero
+336 59 12 40 43

https://www.linkedin.com/company/orok-aero/
http://orok.aero/
mailto:pboyer@orok.aero




CONFIDENTIEL

Mathias ARBET-PONT
Co-founder - CEO

Thomas CAZOR
Co-founder - CTO

CONFIDENTIAL
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1st
Cause of electrical accidents 

in the world
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Source : Regeltex Source : Catu



« Damn, I forgot my gloves in the car» Harry

« Not easy to use the detector with gloves» David

111CONFIDENTIAL



?
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PRESERIES

PATENT

COMPETITION
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ORGANIZATION



With an average growth estimated at 6% per year 

90% 10%+

600M€ 

116CONFIDENTIAL Source : Global Market Insights 

WORLD MARKET IN 2021



117CONFIDENTIAL    Source : Alixio Revitala 2021  

Price Catalog : 

380 €

Price Catalog : 

180 €
France
15M€

World
600M€

Europe
160M€

2023
10 000 units
0,4% of the market
5 customers
Average basket : 2 000 units

2025
220 000 units
4%  of the market
88 customers
Average basket : 2 500 units

2027
570 000 units
10% of the market
190 customers
Average basket : 3 000 units
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YEAR 2021 YEAR 2022 YEAR 2023 YEAR 2024 YEAR 2025 YEAR 2026

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4

MARKET

France

Countries with Europe standards

Countries with USA and Asia standards

DEVELOPMENT

V1 Conception

V1 Certification

V1 Pre-series production

V2 Conception

V2 Certification

V2 Pre-series production

In-house production

Improvement 

CASH

Seed : 900 000€ (Investors + banks)

Serie A : 1 800 000€

Serie B : 4 250 000€

Milestone

Certifications

Pre- series delivery

Opening of the Europe branch assembly line

Design final

Opening USA branch
Opening Asia branch
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Years 2021 Years 2022 Years 2023 Years 2024 Years 2025 Years 2026 Years 2027

Checkglove 300 0 6 000 66 000 132 000 210 000 341 880

CheckHelmet 200 0 4 000 44 000 88 000 140 000 227 920

Net Revenue 130 000 € 0 € 2415 000 € 16863 000 € 33022 000 € 53307 000 € 83992 260 €

Net Income -74 720 € -768 320 € -952 065 € 1403 428 € 4889 673 € 5823 919 € 11701 287 €

0

50 000

100 000

150 000

200 000

250 000

300 000

350 000

400 000

-1000 000 €

9000 000 €

19000 000 €

29000 000 €

39000 000 €

49000 000 €

59000 000 €

69000 000 €

79000 000 €

89000 000 €

World market share 0,4% 2% 4% 7% 10%

BREAK EVEN

130 k€ 0 k€ 2,4 m€ 16,8 m€ 33,0 m€ 53,3 m€ 84,0 m€

-74 k€ -768 k€ -0,95 m€ 1,4 m€ 4,9 m€ 5,8 m€ 11,7 m€

342 000

228 000



NEORATECH :

✓ High-tech product

✓ Market Traction

✓ Patent

✓ Pre-order

Ask : 900 000 €

❑ 450 000 € Investors
❑ 450 000 € Banks

CONFIDENTIAL





Low carbon Air Conditioning systems

High energy efficiency 
Low noise 



Problem

Caeli Energie 123

Conventional residential AC : a technology
which belongs to the past

AC installation is often impossible 
Visual or noise nuisances (condominium / urbanism)

AC : a major source of pollution 
GHG & high energy consumption  

AC Regulatory framework is tightening 
RE 2020 (France), F-Gaz (Europe)



Technology
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Cooling cap. : 1 kW
Wb effectiveness : 139 %

Compacity : 5 kW/m3

COP : 10

Cooling cap. : 200 W
Wb effectiveness : 125 %

Compacity : 20 kW/m3

COP : 25 

Cooling cap. : 1 kW
Wb effectiveness : 140 %

Compacity : 20 kW/m3

COP : 25 

DEW POINT 
evaporative cooler

DEEPTECH certification

July 2020 June 2020Feb. 2020

Agressive IP strategy

More
compact

X 4

Energetic 
performance

+60%

Thermal 
Performance

+20%
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Products

Zephir, mobile AC

Pampero, wall mounted AC

No pollutant 
refrigerant

High energy 
efficiency

Easy to install : 
No outdoor unit 

Silent : 
No compressor
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300M€
470 000 units sold

CAGR at +27%
(France) 

Mobile 
AC

Wall Mounted
AC

Residential AC market

160 M€
457 000 units sold

CAGR at +30%
(France) 

135 MILLIONS 
AC UNITS SOLD EVERY YEARS, WORLDWIDE

WORLDWIDE MARKET IS EXPECTED TO

TRIPLE BY 2050



Building
Integrability 
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Competition

Carbon footprint : compliancy with
upcoming carbon regulations

Monobloc AC
Wall mounted

Mono/
multisplit

Mobile AC
(monobloc)

New 
Techno
in R&D  

Conventional eva
porative 
cooling 

Our competitive
advantages

structured market with  
strong international
players STUCK ON A 

SINGLE TECHNOLOGY 
(Carnot cycle) 

Regulatory framework 
evolution will benefit to 

NEW PLAYERS WITH LOW
CARBON TECHNOLOGIES



0 M€

2 M€

4 M€

6 M€

Roadmap & objectives 
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2022

Zéphir 

Industrialization

Industrialization 

Renovation

CE marking Integration RE2020 (titre V)

500 Units 2 000 Units  4 000 Units

Zéphir 

Product

development

Technological 

development

Commercial 

Launch (Fr)

Export 

(EU)

CE marking

2021 2023 2024 2025 2026

150 Units 

New housing

800 Units 

6 000 units

Studies 6 K€ 15 K€ 30 K€ 50 K€ 50 K€ 50 K€

Pampero 

Pampero



Refrigerant
qualified 
installers 

Non refrigerant 
qualified 
Installers

Go to market
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Zéphir Pampéro

Retail
B2C

B2B distribution 

Market

Thermal 
engineering 
companies

P
R

ESC
R

IP
TIO

N

No refrigerants means NO 
NEEDS OF REFRIGERANT 

CERTIFICATIONS for installation unlike 
conventional AC 

A BROADER GO TO MARKET,
forbidden to other AC 

manufacturers



Cash management & Financial need
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0 M€

1 M€

2 M€

3 M€

janv-21 avr-21 juil-21 oct-21 janv-22 avr-22 juil-22 oct-22

BFTE  90k€
VINCI 50k€

Debt 375k€
(BPI, CIC, REI)

Bridge 480€

BPI Bonds 250 k€
Debt 365 k€ 

SEED 3 M€

Linksium
180 k€ 

Today Company 
registration  

Ante creation

Capital
50 k€ 

Oct-19



Team
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CEO

IndustrializationProduct dev.

CSO

Rémi PERONY
Stéphane

LIPS

Laurent
COUMES

Thierry
KOWALSKI

Julien
PINCEMAILLE

Jeremy
WERLE

Mathieu
POPINEAU 

FOUNDERS

EMPLOYEES

R&D Team 

32 years XP25 years XP

13 years XP
Applied research

Heat & Mass Exchanger

Olivier
GENELOT

Julien 
GARNIER

Olivier
GENELOT

Philippe
CHAVENTRE

Eric
MARTOT

Frederic
MARTIN 

Former investment 
director

supernova invest 

HVAC 
Marketing Director Rexel 

France

Sales
manager 

HP France

GM Vinci Energie
Paris Region

MD Cardonnel 
(leading thermal 

engineering company) 

BOARD OF ADVISORS 



We are highly supported

Rémi PERONY, invest@caeli-energie.com, 06 24 20 75 65

Strong environmental impact 

DEEPTECH powered 

International ambitions

Today : 480 k€

(SAFE note)  

Nov-22 : 3 M€   

ASK



Ecosystem
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From R&D to marketR&D

Certification

Prototyping /
Production

Market Prescription



0 k€

200 k€

400 k€

600 k€

800 k€

1 000 k€

1 200 k€

2021 2022

Budget
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43 %

HR 

32 %

13 %

9 %

4 %

R&D 

Loans

Overhead 

Marketing

428 750 € 1 061 662 €

42 %

32 %

10 %
16 %

0,5 %



Avantages concurrentiels Zéphir
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0

1

2

3

4
Puissance froid

Prix (€/kW)

Intégrabilité

Efficacité
 énergétique

Impact
carbone

design

Bruit

Gamme Zephir PAC monobloc mobile

Prix TTC

300 – 800 €
Pas de pose

PAC 
Monobloc mobile

Concurrents

Consumer 
Willingness

to pay

1 000 – 1 500 €



0

1

2

3

4
Puissance froid

Prix (€/kW)

Intégrabilité

Efficacité
 énergétique

Impact
 carbone

Design

Bruit

Gamme Pampero PAC monosplit PAC monobloc fixe

Avantages concurrentiels Pampéro
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Entre 1 200 
et 3 000 €

+ pose 
500 - 1200 €

PAC 
Monobloc Fixe

Concurrents

Consumer 
Willingness

to pay

2 500 – 3 500 €

PAC 
Monosplit

Entre 500 
et 1 200 €

+ pose 
800 - 1500 €



Technologie : Rafraîchisseur adiabatique indirect à point de rosée
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Échangeur type Maisotsenko 
Échangeur de chaleur & masse combinés

Partenariat technologique avec un 
laboratoire de recherche spécialisé 

en énergétique du bâtiment

Incubée par la SATT Linksium et le CSTB 
(Centre Scientifique & Technique du bâtiment)




